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H owkovopikn owayeipion g emyeipnong
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Ta Oikovouika Tn¢ Emmixeipnonc:

5+1 Baoika!

KéoTtog Etrévduong: Eykataotaon Kal avATrTugn £TTixeipnong
/Flw)\[']oalg (A TCipog): Ta £000a TNG ETTIXEIPNONG ATTO KABE KAVAAI
mnyn

Kéotn/ESoda

- K6oT1og NMwANBEVTWYV: 01 daTTAVEC TTOU CUVOELOVTAl AUECA UE TNV
TTapaywyn TTPOIOVTWY, TNV TTPOUNOEIa EUTTOPEUPATWY KAl TNV TTAPOXN
UTTNEECIWY (METABANTO - variable)

- NeIToupyikég AATTAVEG: YEVIKEG KOl OIOIKNTIKEG OOTIAVEG OPYAVWONG
— 01G0e0ng KATT, EKTOG TNG dIAdIKACiaG TTPOUNOEIWY Kal TTapaywyng
OTTWC EVOIKIA, ploem OI0IKNTIKOU TTPOCWTTIKOU, AOPAAEIEC KATT
(ZTaBepéc- flxed)

®époi (kal Aikaiwpata): Popocg elcodrjuaTtog kal GAAol ¢bpol Kal
SIKalwpaTa (TTX aKIv. TTEPIOUT, XapTéonua, diakalwuy. EKUETAA.)
KepdAaio Kivhong: lNeAareg - TNpounBeuréc (AWC)



H svvopikn S «pmaviepac
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'Ecoda Tapeio  Agnavec

Yympa 1. AT avamopdotact Tov otkovopukmy Leyebav g emtyeipnong



ATT0 TO PéyeBOC ayopdg oTOV
TTPOCSIOPICHO TWV TTWANCEWV:
10 ekar. Xpnoteg — 0,005% 1n¢g
ayopdc — 2.000 € / xpRotn —1
ekar. € 1ipog

MNeIcTIKO?

AuUTO 0 TpATTOC £peUvac gival
ATAPAITNTOC AAAG UTTOpE Va dWOoEl
povo KaBodAynon yia Tnv
dnuIoupyia TPOUTTOAOYICTIKWY
Kataoctdoewv! Autd Trou xpelddetal
gival TpayHariki épsuval

RESEARCH DRIVEN
MARKET ANALYSIS

+ SUPPLY & DEMAND ANALYSIS
* COMPETITOR LANDSCAPE ANALYSIS
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* CORE SALES & MARKETING STRATEGY & AV ETTIKEVIPWOOUUE OTOUC KPIOIIOUC

= EMIXEIPNUATIKOUS TTAPAYOVTES UTTOPOUUE VA

* ELASTICITY OF PRODUCT/SERVICE ENTRY = TTDOCOIOPIOOUUE TIC KIVATIIPIEC OUVAUEIS TS

= ETIXEIpNUATIKI) ZTPATNYIKIS TIOG, TIOIO!, OF

= 77010 BB of HETAPBANTES Kai Of TTPOOIOPIOTIKOf
: Trapdyowag EMBELAIDVOUV OTi TO

= ETTIXEIPNUATIKG QS OKETITIKG £X&1 (XpNUaTo-)

= OIKOVOUIKG vonua!

FUNDAMENTAL BUSINESS
STRATEGY ANALYSIS

Napddeypa: AroteAes paTikoTnTa MNMwhne ewv kai Marketing | EAaoTIKGTHTA TIMAG
* T auédvel Tic TwAioeig; Eival o online diagnpiceig; Edv val, mo1é gival 1o kéotog CTR yia autég Tig dlagpnuiosig;
* Nw¢ TIHoMoyEi 0 avTaywwviopog To TTpoidv Hou; Mwe autd eTnpeddel 1o 1dipo Hou Kal To TTepIfwpio Képdou g Hou;




U Xoupoaon [oinong evépyestog: 40 € /MWh
U Aertovpyikd Kéot/E&oda: € 4,4 exat. /

£10G

U d6pot & Awkanodpata: 0% DOpog
€1000M0TOG, 2% TMV E600®V OTKOLDLOTO,
EKUETAAALELONG VOATIVOV TOPWV

IHivakog KaBapov Xpnuotikov Poov
Hapaostypa - Yoponiektpikny Movaoa

IMoMjoeig (7° €10g) : 40 €/ MWh * 460MW * 365 days/year * 24 h/day = € 161,2 ekat

Agrtovpyika Kootn/E&oda: € 4,4 exat. / £€10g

Kepdaiao Kivnong: aueintéo

Hivakos KaOapov Xpnuotik@v Poov:

kKGT. €

ETOZ 1 2 3 4 5 6 7 8 9 10
MQAHZEIZ 0 0 0 0 109,6 156,3 161,2 161,2 161,2 161,2
KOZTH/EZOAA 0 0 0 0 4,4 4,4 4,4 4.4 4,4 4,4
DOPOI & AIKAIQMATA 0 0 0 0 2,2 3,1 3,2 3,2 3,2 3,2
KOZTH ENENAYZHZ 10 74,9 77,8 114,2 140,6 60,3 3.8 0 0 0
KAOAPEZ XPHMATIKEZ POEZ -10 -74,9 -77,8 -114,2 -37,6 88,6 149,8 153,6 153,6 153,6




H Emrévduon kai n ATréofeon Tng
YoponAekTpikil Movada NMapaywyng

1 2 3 4 3 b 7 8 9 10

Emrévduon 4000 00 00 00O 00 00 00 00 00 00
ETnoieg ArooBéoeig 11.4 114 114 114 114 114 114 114 114 114
AtmrooBéosic (ZwpeuTikéG) 114 228 342 456 57.0 684 798 91.2 1026 114.0
MoyioTikA Aia Mayiwv 38B.6 377.2 365.8 354.4 343.0 331.6 320.2 308.8 297.4 286.0

Yvovrereotéc AnocfPeong 2015

KtiplLa, KOTOOKEVEG, EYKATAOTACELG, PLOLNXOVLIKEG KOL ELOLKEG
EYKOTOLOTAOELG, LN KTLPLOKEG EYKATAOTAOELG, AOONKEG Kot
otaOpol, mepAapBavopévwy TWV MAPAPTHATWY TOUG (Kot
eLOLKWV oxnuatwv ¢poptoekdpoptwong)

ESadLKEG EKTAOELG TOU XPNOLLOTIOLOUVTOL O€ ££0pUEN Kol
AOTOMELQ, EKTOG OV XPNOLLOTIOLOUVTOLL VLA TLG UTTOOTNPLKTLKES
SpactnpLotnteg e€0puéng

Méoa palikng petagopag, nepltAapuBavopévwv agpookadwy,
oLoNPOSPOULLKWV CUPHWYV, TTAOLWV Kol oKapwv

Méoa petadopag ELNMOPEVHATWY («ECWTEPLKES
AuAa oTolyeia Ko Sikatwparta Kot £€0da moAvetol¢ anocBeong

E§omAlopndg H/Y, kOpLog Kat epLdEPELAKAG KOl AOYLOMLKO
AOUTA TAyLa oToLXELO TNG EMILXEIPNONG




ETN61£¢ 01KOVOIKES KOTUOTAGELS

O O Icoloyiopog
0 H Katdotoon amoteAecudtmv (pnong
0 H Koatdotoon Taueiokoy pomv



Kardotaon AtroteAeopdatwy XpRong

‘ETog 1 2 3 4 3 il
KukAog 0.0 1096 156.3 161.2 161.2 161.2
KéoTtog MwAnBévrwy 0.0 5.5 T.8 8.1 8.1 8.1
AsiToupyika Képdn 0.0 1041 1485 153.1 153.1 153.1
AaTrdveg Aloiknong 100 100 100 100 100 100
AmooBioeic T3 113 114 114 113 113 co/TPA
Képdn mpo Popwyv (21.4) 827 127.1 131.7 131.7 131.7

Kal TOKwvV
| Tékol 325 325 325 325 325 325
Képdn Mpo ®épwv (53.9) 502 946 992 992 992
| ®opol 0.0 176 331 34.7 34.7 34.7
KaBapa Képdn (539) 326 615 645 645 645
| Mepiopara (0.0 4.9 9.2 0.7 9.7 9.7

AtroteAéopara Eig Néo (53.8) 278 523 548 548 548
I KaBapn 6¢on (53,9) (26,1) 26,2 81 135,8

- e SN




Kardotaon Tapgiakwyv Powv

‘ETog 1 2 3 4 o 6
AgiToupyikég ApaocTnpIOTNTEG

EBITDA Eicodnuara amrd Asitoupyia (10.0) 941 1385 1431 1431 1431

®épol 0.0 (17.6) (33.1) (34.7) (34.7) (34.7)

Pony atré Asitoupyia (10.0) 76,5 1054 1084 1084 108.4
ETrevOuTikKéG ApaoTnpIOTNTEG

XpnuaTodoTIKEG ApaoTNPIOTNTEG

Eicoopd MeToyxikoU KepaAaiou 200.0 0.0 0.0 0.0 0.0 0.0

I MetaoAnl Makpotrp60sopwy Ytroxpewoewyv 25(.0 0.0 0.0 0.0 0.0 0.0

MeTaoAn Bpaxutrpo0sopwy YTTOXpeWOoEWY 0.0 (0.0 0.0 0.0 0.0 0.0

Tékol _ (32.5) (32.5) (32.5) (32.5) (32.5) (32.5)

MepiouaTa 00 49 ©2) G717 (B0 0.0

Pon a1ro XpnUaTOS0TIKEG SpACTNPIOTNTES 4175 (37.4) (41.7) (42.2) (42.2) (42.2)

| | KaBapr por HETPNTWV 7.5 391 637 662 662 662

YméAoiro Apxng ‘Etoug 0.0 7.0 466 1103 1765 2428

I YméAoitro TéAog Tou 'ETouq (AlaBéoiua) .3 466 1103 1765 2428 309.0




Bpoyvnpo0sop Ayn Amo@dcemv
Kootog

Q Ztabepo Kootog (Fixed Cost)

0 Metapinto Kootog (Variable Cost)

0 Zvvolko Kootog (Total Cost)
TC=FC+VC



Bpoyvnpo0sop Ayn Amo@dcemv
Képoog

Képdoc (Profit): To képdog opiletar mc 1 dapopd LeETa&D TV GLVOMK®DV
ecdowv (total revenue-TR) kot Tov cuvoAtkov k6cTovg (total cost -TC). H
eElomon mov umopet va ypnotpomombel yio tov vmoAoyiopud tov kEpoovg (I1)
elvon n €ENG:

II=TR-TC

H dtapopd petacd cuvoMKkmv 600mV Kol LETAPANTOV KOGTOLC OpileTon G M
ocvvelo@opd (contribution - CT) ko gaiveton oty e&icmon

CT=TR-VC

H ovveis@opd povaoog pmopel vo bToAOYIGTEL EITE dLOPDOVTOS TI] GUVOALKT] GUVEIGPOPA O10L TOL
ap1Opod TV Hovadmv Toapaywyns, £ite Taipvovtog TV TIUN TOANCNS LOVASOS KOl OPOLPDVTOC
amd avT TO UETAPANTO KOGTOS 0V LOVADOL.



Nekpo Xnueio Kokiov Epyaciov (Break Even Volume of
Output)

210 VEKPO ONUELD M KEPOOPOPI 1GOVTOL LLE UNOEY, EMOUEVOG Exovue: IT =0
Emopévmg 6to vekpo onueio EYOLLLE,
FC/Xvvetopopd povadooas = povaoes 0ov 1 KEPOOPOPLa LGOVTUL IE UTOEY



Nekpo Xnueio Kokiov Epyaciov (Break Even Volume of
Output)

‘Ecoba ‘Eoofn
‘Etoba

‘Efodo

Mekpd Znueio

Moo éThTa



ITAPAAEIT'MA

- o o

Ty NwAnong povadog 40.00 40.00

MetaBAnTto KGoTOG povadag (28.00) (16.00)

Zuvelopopd povadag €12.00 €24.00

TtaBep6 Kéotog (100.000) (250.000)



Y1oyxevon Kepoogopiog

CT=FC+1I

Omnov 10 I avTITpos®OTEVEL T GTOYELOT) TOL EMTEIOV ETNGLOC KEPOOPOPTLAGC.
Av 0101pEGOLLE KOl TOL OVO UEPT) TNG EEICMONG UE TN CLVEIGPOPA LOVAOUC,
TOTE EYOVUE:

(FC +1I) / Zvvero@opa povaoas = Movaoeg yio exttevin g
010Y00£TN 0N C KEPAOYOpLOC.



ITAPAAEIT'MA

Znrovpuevo: ITowo amoatteiton va gival to Eninedo dpactnplotTnTac TS AAQO,
KAT® amo TIC OV0 EVOAAUKTIKES LeBOOOVS TOPAYDYNG GIATPOV AV ETLOTMEN
elvon n emitevén etnotac kepdopopiag (otdyevon kepdopopiog) €50,000;
MéBoooc A:

(FC +II) / Zvvelopopd povasog = (€100.000 + €50.000) / €12 = 12.500
LLOVAOEC.

MébBoooc B:

(FC +I1) / Zvvelopopd povasog = (€250.000 + €50.000) / €24 = 12.500
LLOVAOEC.



IeprOmpro aoc@arerog

Me 10 meplbmplo ac@dielac vtoAoyilove T OLILPOPA AVAUECO GTO
TPOGVTOAOYILOUEVO (AVOUEVOUEVO) VYOS TTOAT|GEDY KOl TTOUPOYDYNG KOl TO
VYOG TOPAYDYNG TOV EMLTLYYAVETOL UNOEVIKO KEPOOC (Vekpd onueio). H

oL popd VT 0pileTal MC TO TEPOMPLO AGPAAELAC.



Hopaoeryno

Ynoloyiopuog IepBmpiov Acpdreiog.

Zntovuevo. Av o1 TpodTOAOYILOUEVEG ETNGLEC TOANGELC TNG AAPO. LE TN
1EBooo A eivar 14.000 povdaoeg, vmoroyicte T0 TEPODPLO AGPAAELNC

[TepBmpro Acpdireiog = 14.000 — 8.333 = 5.667
()¢ 1060670 el TV TOANGE®Y = (5.667/14.000)X100 = 40.5%



IeprOopro Xvvero@opdg

[Tep1Ompro Xvveiopopdg (Contribution Margin Ratio): eivor nj oyéon petalo
GUVELGPOPAC LOVAONS KOl TIUNG TOANONC. AVOQPEPETOL ETIOTC Kol MG OEIKTNG
GLVEICQOPAC TPOog TwANGELS (contribution/sales ratio 1 awhd C/S ratio). Av
Dewpnoovue OTL 1] GLVEIGPOPA LOVAOOS (TOVAAYLIGTO Y £VOL OLAGTNLLOL VYOLS
TOPUYWOYNC) KAl 1] TN TOANCNG TopapéEvouy otabepéc tote kot To [lepBmpio
20VELGQOPAC (‘Yo TO 1010 OLACTNUA TTapay®YNC) TaPAUEVEL ENioNG oTadepO.



Hopaoeryno

Y noloyiopog I[epBmpiov Zvveispopac.
Znrovuevo: YroAoyiote 1o [lgptBmpro Xvvercpopdg e Alpa ot Mebodoo A
T Toinong €40.

XuvelsPopd povaodag €12,
[IepBmpro Xvveicpopdc = (12/40)X100 = 30%.
['a k60e moinon €1.00 n cuvelspopa eivar 30 cevrc.



ANAAYZH TOY NEKPOY ZHMEIOY
2THN NMNOAYNAPAIQrikKH ENIXEIPHZH

[10cec emyepnoelc, OU®C, TAOVV Hovo Eva mpoidv; H mpayuatikdtnra sivon
OTL O1 €TALPIEC TOAOVV TTOAAQ TPOIOVTIA, TPOCPEPOVTOS GLVNOMS Lt
OLOLPOPETIKT] YPOLUN TPOIOVIMV, KOl T, LELOVOUEVO, TPOiOVTO O £xouV
OLOLPOPETIKES TIULES TOANGNG, TEPLODMPLO GLVEIGPOPAS, KOl AVOAOYIEG
neplmpiov cuvelcPOPAC, KOOIoTOVTAC £T61 OVGKOAO TOV DTTOAOYIGUO TOV
VEKPOL GTuEiOv.

ITAPAAEII'MA: 2¢ éva piypa 1:1, o tp€ymv unviaioc 6YKog mToANGE®V 6TO
vekpo onueio yia v entyeipnon eivor 3.000 povéoec (€15,000 / €5),
anotelovuevoc and 1.500 kiPotia kavovikov tpoidovimyv kot 1.500 kifotio
npoiovtov deluxe.

Mpoiévta Kavoviko Kifwrtio | Kipwrtio Deluxe Méoo KipwrTio*

TiuR NMwAnong avd povadada €4 €12 €8

MeTtaBAnTéc Aatrdvec avd povdda

3
€

||
(e I (V]

3
MepiBwpio cuveloPopdc avd Hovada €1

n

z1aBepéc Aarrdveg avd unva: €15,000




ITAPAAEIT'MA 3:1

H owyeipion 0éhel va EEpel Tov OYKO TOANGE®MYV GTO VEKPO OMNuUEIO €dv TO
uiypo tov avd povéda toincewv ywvotav 3:1, oniadn Katd pHEcov 0po, Lo
ndAnon 4 povadwv mepiéyel 3 kavovikég povaoec ko 1 povéada deluxe. Xmpig
LETAPOAEC OTIC TIUEG TOANONG N TIC HETAPANTES OUMAVEG TV UELOVOUEVOV
TPoioVTMV, T0 TEPODPLO cLuVEICPOPAC YiveTon €3 dnA: (€1 X 3uovdadec) + (€9 X
1 povada) / 4 povadeg, kol o ovabewpnuévoc OYKOC TOANGEMY GTO VEKPO
onueio eitvon 5.000 povdadeg (€15,000 / €3). O avabewpnuévog OYKOGC
TOANCE®V 6TO vekpd onueio meptrauPaver 3.750 kavovikd mpoiovta [5,000 x
(3/4)] xou 1.250 mpoiovta deluxe [5,000 x (1/4)].



EvosIKTIKOl XPNUOTOOIKOVOUIKOL OEIKTES

O Aciktng KukAo@opiakn¢ Taxutntag AtroBeudtwy (Inventory Turnover Ratio)

Yuvoro HHomeazov n Kostoc Hoinbévrov
Amobipnara

AKTA =

Q ApiBpodeiktng KaBapou lMepiBwpiou 1 KaBapou Képdoug (Net Profit Margin)

Kubupa Képon
IHHoineac

AKIIK 100

QO ApiBpodeiktng AtrodoTikdTNTag EvepynTiKOU-ZUvoAikwy Ke@aAaiwv (Return on
Total Assets)

Kabapa Képon
Liovoiro Evepymrikov

AAE 100



EvosIKTIKOl XPNUOTOOIKOVOUIKOL OEIKTES

O ApiBuodeixtnc Amodotikotrog I6iwv Kepolaiwv (Return on Equity)

: Kabapa Képor
AAIK = 2 R REpON o 40
low Kepdioa

0 ApiBuodeixtng I6iwv mpog Zéva Kepdhoia (Ratio of Owner’s Equity to
Total Liabilities)

Tow Keopdrowa
Ziva Kepdaroma

AIZK 100



Evosiktikoi [Ipotoyeveic Ieloterokol AgIKTES
K067T0¢ amoKTNON S TELUTOV

Ynoloyiletal G YpMNUOTIKOVS OPOLS

CACZ MCC+W2§'+PS+O

Kootog amoktnong (€) = Aamaveg Aroktnong / ApiOuioc meAatov mov
amoKTOnKav
CAC = Cost of customer acquisition

MCC ="E&oda marketing mov a@opodv 6TV amdKINGT TEAUTMOV
W = Ko6otog nisbodoaciog yio marketing ko moinoceig

S = Kéotoc software yio marketing kot toinoeic (Inc ecommerce platform,
Automated marketing, A/B Testing, Analytics etc)

PS = Ynnpeoieg tpitwv mov agopovv marketing xon toinceig (Designers,
Consultants etc)

O =AM\a €€oda wov apopovv Marketing kot TwAncelc
CA = X0volo meAot®v Tov amoktnOnkov



Evoewktikol IIpotoyeveig Ilehaterokol Asikteg
Agiktng owaypovikig aioag meddrn (Customer Lifetime Value
—LTV)

CLV = ((T x AOV)AGM)ALT

CLV = Customer lifetime value evog merdtn oc €

T = Mécog aplOudc cuvairaydv/unvo

AOV = Méon a&io cuvarioyng

ALT = Méon swatnpnon neddtn (oe UNvec)

AGM = Mé¢oo nepibmpro (%) axabdapiotov KEPOOLC= (TIun
TOANONG-KOGTOC TOANOEVTOV)/ TIUN TOANONG



CLV>CAC

210Y0G NG entyeipnong etval va emtvyel v oxEéon CLV>CAC pe [davikn
oyeon 3:1



